
Cycling is one of the greenest ways to 
travel, it saves you money and will keep 
you fit.  

Why cycle? Cycling is better for the 
environment than driving – it helps keep 
you and your family healthy and saves 
you money, too. Here’s how swapping 
from four wheels to two could change 
your life for the better. 

Keep fit: Cycling to work or school 
incorporates exercise into your daily 
routine, so you don’t have to set aside 
time to go to the gym – or shell out for 
costly membership fees. 

Save money: Once you’ve bought your 
bike, cycling is free, with no road tax, 
parking or fuel costs. If you’re currently 
spending as little as £1.20 a day on fares 
or petrol, changing to cycling could save 
over £200 a year. If your commute costs 
more, the savings are even bigger! 

Save time: It’s often much quicker to 
cycle than to drive or even take public 
transport. By cycling at an average 
speed of just 10 miles an hour for short 
journeys, you will most likely arrive 

sooner than if you’d taken the car. 

Get the family outdoors: Cycling is a 
great activity to do as a family. It's 
healthy, fun and encourages children to 
be independent, teaching them good 
road sense from an early age. 

Shrink your carbon footprint: Cycling is 
the least polluting way of travelling, 
after walking – each short journey made 
on a bike instead of a car saves 2kg of 
carbon. 

Try our tips for getting back in the 
saddle. 

Get a new bike – tax-free! Many 
employers now operate a Cycle-to-Work 
scheme, which allows employees to buy 
a bike tax-free. Visit 
www.cyclescheme.co.uk to find out 
more. 

Get to know your local cycle routes: 
You don’t always have to cycle on busy 
roads to get around. Visit 
www.sustrans.org.uk to get a map of 
your local cycle routes and start 
planning your journey into school or 
work. 

Contact us with your stories ~ We’re looking for inspiring, amusing and uplifting 
stories so if you have any, please either  ... 
 Email them to us at write@bbcorp.info or 
 Drop them into this cafe … and THANK YOU! 
Don’t forget to include your name as we’d like to acknowledge your contribution 
to making everyone’s experience at TESCO a happier one. 

Get Cycling and Become Greener 
Find out more at http://www.tesco.com/greenerliving/go_greener/ 

Quiz answer: Banana, Dresser, Grammar, Potato, Revive and Uneven - for each 
word, take the first letter, put it at the end and it's the same word spelt backwards! 

Answers to questions on page 3 
1. Headaches 
2. 250 to 300 million 
3. In its head 

4. 12,345,678,987,654,321  
5. None 
6. Your tongue 
7. 18 acres 
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Quiz: What is special about these words: Banana, Dresser, Grammar, Potato, 
Revive and Uneven. Answer  on page 4. 

History of 

TESCO 

Continued on page 2 

Tesco started life in 1919 when Jack 
Cohen started selling surplus groceries 
from a stall in the East End of London. 
Mr Cohen made a profit of £1 from 
sales of £4 on his first day. 

The Tesco brand first appeared five 
years later in 1924 when he bought a 
shipment of tea from a Mr T. E 
Stockwell. The initials and letters were 
combined to form Tes-co and in 1929 
Mr Cohen opened the flagship Tesco 
store in Burnt Oak, North London. 

The brand continued its rise in the 
1930s when Mr Cohen built a 
headquaters and warehouse in North 
London, and in 1932 Tesco became a 
private limited company. In 1947 
Tesco Stores (Holdings) Ltd floated on 
the stock exchange with a share price 
of 25p. 

Expand and conquer 

Tesco showed its expansionary zeal 
early on by buying up rival shops. In 
the 1950s the retailer bought 70 
Williams stores and 200 Harrow 
stores, followed by 97 Charles Philips 
stores and the Victor Value chain in 
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Continued on page 2 

You may be wondering why 
you haven’t seen this Tasty 
Treats newsletter before … 
the reason is that this is the 
very first! If you keep it long 
enough it will become so 
valuable, as an historical, 
vintage document, that your 
grandchildren will be able to 
buy TESCOS when they sell 
it! However, we make no 
promises! 

So, what is this Tasty 
Treats newsletter for? 

It’s for you — to give you a 
smile,  some interesting 
news and the opportunity 
for you to make a difference 
by telling us inspiring, 
positive and/or  amusing 
stories. These stories can be 
of your own life or about 
others.  

Do you feel good when you 
read positive and hopeful 
stories? We hope so! So, just 
as you feel better about 
good news stories, so you 

I am FREE!  
Please take me home  

with you! 
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In 2008 Phillip 

McHugh, a 

former tax 

inspector, was 

jailed after 

threatening to 

bomb Tesco 

stores unless 

they gave him 

£1m. Mr 

McHugh sent 

76 letters to the 

company 

threatening to 

blow up shops 

and poison 

customers by 

contaminating 

food, promising 

that "blood will 

flow" unless 

they gave into 

his demands. 

History of TESCO ... continued from page 1 

the early 1960s. During the 60s supermarkets started to expand rapidly 
by selling more products in ever larger stores. In 1961 Tesco Leicester 
entered the Guiness Book of Records as the largest store in Europe and 
in 1968 Tesco opened its first 'superstore' in Crawley, West Sussex. 

Supermarkets revolutionised the way people shopped and by the 1970s 
Tesco was building a national store network to cover the whole of the 
UK, which it continues to expand to this day, while also diversifying into 
other products. 

In 1974 Tesco opened its first petrol stations, and would become the 
UK's largest independent petrol retailer. By 1979 total sales topped 
£1bn, and by 1982 sales had doubled to more than £2bn. In 1987 Tesco 
successfully completed a hostile takeover of supermarket rival Hillards 
for £220m. 

The battle for top spot 

In the 1990s Tesco continued to tighten its grip on the UK with more 
store openings and an aggressive marketing campaign in an attempt to 
overtake Sainsbury's as the UK's leading grocer. 

In 1992, the company launched is slogan 'every little helps', followed by 
the Tesco Value range in 1993. This was followed by the launch of the 
Tesco Clubcard scheme in 1995, helping Tesco to overtake rival 
Sainsbury's as the UK's largest food retailer. 

1996 saw the retailer introduce its first 24-hour store while it also 
expanded overseas opening shops in Poland, the Czech Republic, and 
Slovakia. In 1997 Tesco appointed Sir Terry Leahy as chief executive. 

Tesco.com was launched in 2000 and the supermarket continued to 
expand its range of products, which now includes clothes, electricals 
and personal finance products. In 2004 Tesco entered the broadband 
market. Two years ago, in 2006, the retailer announced ambitious plans 
to open stores in the US under the name 'Fresh and Easy' and funded 
by existing resources. Tesco now operates in 13 countries. 

can help others feel better by the stories you send us. Don’t be shy—you can make a 
difference. if you have any, please either  ... 

 Email them to us at info@bbcorp.info or 

 Drop them into this cafe  

Don’t forget to include your name as we’d like to acknowledge your contribution to making 
everyone’s experience at TESCO a happier one. 

Thank you! 

Why this free newsletter? Continued from page 1
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This story can fit 100-150 

words. 

The subject matter that ap-

pears in newsletters is virtual-

ly endless. You can include 

stories that focus on current 

technologies or innovations in 

your field. 

You may also want to note 

business or economic trends, 

or make predictions for your 

customers or clients. 

If the newsletter is distributed 

 The patient was in his usual state of good health until his airplane ran 
out of fuel and crashed. 

 She stated that she had been constipated for most of her life until she 
got a divorce. 

 Patient has two teenage children but no other abnormalities. 
 Between you and me we ought to be able to get this woman pregnant. 
 The patient has no previous history of suicides. 
 She has no rigors or shaking chills but her husband states she was very 

hot in bed last night. 
 Examination of genitalia reveals that he is 

circus sized. 
 The patient refused an autopsy. 
 I saw your patient today, who is still 

under our car for physical therapy. 
 The lab test indicated abnormal lover 

function. 
 Skin: somewhat pale, but present. 
 Patient was seen in consultation by Dr 

Smith, who felt we should sit on the 
abdomen, and I agree. 

 The patient was to have a bowel 
resection. However, he took a job as a stockbroker instead. 

 By the time he was admitted, his rapid heart had stopped, and he was 
feeling better. 

 On the second day the knee was better and on the third day it had 
disappeared completely. 

 Discharge status: alive but without my permission 
 Patient's medical history has been remarkably insignificant with only a 

40Ib weight gain in the past 3 days. 

Medical records from Scottish NHS 

1. The Chinese believe that swinging the arms cures what? 
2. How many cell phones are being used in the USA? 
3. Where is the shrimp’s heart? 
4. 111,111,111 x 111,111,111 =  ? 
5. How many USA presidents were the only children for their parents? 
6. Which is the only muscle in your body that is attached at just one end? 
7. How many acres of pizza are eaten, each day, in the USA? 

Quiz for really intelligent people … like you! (Answer page 4) 
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http://www.tescopoly.org/index.php?option=com_content&task=view&id=595&Itemid=193

